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Think! Inc. Paperback. Book Condition: New. Paperback. 186 pages. Dimensions: 8.4in. x 5.5in. x 0.6in.Since the
1980s industrial buying has gone from getting three quotes and executing a three-part carbon paper Purchase
Order typed on an IBM Selectric typewriter, to a sophisticated electronic environment where information is
available at the buyers computer command. With the introduction of ERP systems buyers can now assemble
historical buy information, supplier history and performance, develop RFPs, RFQs and enable reverse auctions.
Electronically, buyers can exchange offers with suppliers and transmit Purchase Orders via EDI. Procurement is
now taught at the undergraduate and graduate levels as part of Supply Chain Management programs at
universities around the world. Students emerging from graduate programs are more strategic thinkers and
have a much broader understanding of business as ecosystems. Sellers are also getting more sophisticated. By
doing online research, they have a much better understanding of their competition and of their company. They
can quote from your annual report and cite your CEOs direction for the near future. Through email they may
be talking to many other people in the company, selling to the business and bypassing Purchasing like never
before. They too, are better educated and sell value-based solutions. Gone are the days of taking buyers to
lunch and expecting a purchase order in return. And finally, deals have changed. Today, deals are rarely about
just one price for one product. Buyers now find themselves buying products and services that include software,
maintenance agreements, training, field service, supplier-managed inventory and a host of other things.
Requirements are based on tight forecasts, Sales and Operations Planning (S and OP), and Lean principles.
Buys are likely to be international, whether the buyer is purchasing from a local distributor or buying directly
from overseas. Internal buying is complicated by currencys,...
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DK Readers Robin Hood Level 4 Proficient Readers

DK CHILDREN. Paperback. Book Condition: New. Nick Harris (illustrator). Paperback. 48 pages.
Dimensions: 8.4in. x 5.7in. x 0.2in.Discover the rollicking exploits of Robin and his merry men
as they take from therich and give...

Read eBook »

NIrV Outreach Bible

Biblica. Paperback. Book Condition: New. Paperback. 1344 pages. Dimensions: 8.4in. x 5.6in. x
2.5inThis low-cost New International Readers Version Bible (NIrV) is affordably priced for
giving away, and is a very effective translation for children,...
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El Desaf

B&H Espanol. Paperback. Book Condition: New. Paperback. 256 pages. Dimensions: 8.4in. x
5.4in.x0.8in.Los autores del xito de librera El Desafo del Amor para matrimonios han creado El
Desafo del Amor para Padres, una...
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The Mystery at Motown Real Kids Real Places

Carole Marsh Books. Paperback. Book Condition: New. Paperback. 158 pages. Dimensions:
7.4in. x 5.2in. x 0.5in.When you purchase the Library Bound mystery you will receive FREE
online eBook access! Carole Marsh Mystery Online eBooks are...

Read eBook »

The Mystery at the Eiffel Tower Around the World in 80 Mysteries

Gallopade International. Paperback. Book Condition: New. Paperback. 129 pages.
Dimensions: 7.4in. x 5.0in. x 0.4in.When you purchase the Library Bound mystery you will
receive FREE online eBook access! Carole Marsh Mystery Online eBooks are an...
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